
ADVERTISING SALES PEOPLE REQUIRED 
IMMEDIATELY 

 

 

To work on and be rewarded with a high (20-25-30%) commission + agreed expenses. 

Opportunities within a year to move onto Sales Director / Development Director role. 

 

Where will sales come from? 

All of DB Recovery Resources’ projects were created to help save lives, through providing research and 

updates on how to recover from addiction. They have been subsidised by founder Deirdre Boyd but, as 

they expand, require a formal sales team to build revenue and spread their effectiveness. This is 

particularly so for Recovery Plus journal - We will hold interviews 29 March 2016, for which Recovery 

Plus journal co-publisher George Powell will fly into London to join Deirdre. 

 

Opportunities for sales commission are not limited to Recovery Plus journal, but encompass the following, 

all of which are unmatched in both information content and immense database: 

 DB Recovery News, emailed daily to 9,400 people – banner ads get guaranteed 2million views pa 

and the fully-searchable archive now houses over 12,000 news items 

 Individualised email promotions to our 24,000 individually-named edresses 

 Recovery Plus conferences – the next will be held 20-21 May in London; there is room for more 

sponsors, exhibitors, delegates. Details at www.recoveryplusdb.com  

 Recovery Plus journal, whose inaugural issue has already made it the leading UK publication on how 

to recover from addiction, with 84 pages and 6,000 print run + guaranteed 2million views online. This 

enterprise comes under Boyd-Powell Publications rather than solely DB Recovery Resources but it is 

intended that everyone collaborates to give added value ‘packages’ to individual elements. 

Click here for the DBRR media pack detailing all the above, and here for Recovery Plus emag.  

 

What will I be doing? 

Ideally working in a team of three people for mutual support, but mainly based at home, your day-to-day 

tasks will include: 

>>    Persuading clients to buy advertising space in Recovery Plus (journal, emag, newsletter) 

>>    Finding out who controls the advertising budget in target organisations and contacting them 

>>    Explaining the benefits of this leading journal's wide reach 

>>    Offering a price and negotiating round it 

>>    Closing the deal and recording the details. 

>>    Reminding people to register as sponsors, exhibitors, delegates at Recovery Plus training events 

>>    Finding out who controls the relevant budget in target organisations and contacting them 

>>    Explaining the benefits, closing the deal and recording the details. 

 

 



Who will I be working for? 

DB Recovery Resources is a new-ish company founded by Deirdre Boyd who has worked in the 

addiction-recovery field for over 20 years: read her bio here. It was founded to (a) spread the knowledge 

that recovery from addiction is possible, in which it has been highly successful, and (b) inform how to 

recover from addiction, including supporting professionals and research. The office is in London but you 

will work from home and meet regularly with the rest of the team (frequency to be agreed by team). 

Boyd-Powell Publications is a collaboration between DBRR and entrepreneur George Powell of Summit 

Diagnostics, who has invested to bring the Recovery Plus journal into print. 

All written reports for Recovery Plus journal will be read by both Deirdre and George.  

For day-to-day business, you will work mainly with Deirdre; US counterparts will work mainly with George. 

For all other projects, you will report to Deirdre and perhaps occasionally to Mark Jones who will give 

induction training and support. 

 

For this career in advertising sales, you'll need:  

>>    Communication skills 

>>    A good telephone manner, and happy to pick up the phone 

>>    Good writing skills in emails 

>>    Persuasive ability 

>>    Confidence and an outgoing personality 

>>    The ability to build relationships with customers 

>>    Diplomacy and patience 

>>    The ability to work under pressure and meet targets 

>>    Discipline to put all advertising agreements in writing, with all relevant figures. 

**    Being in recovery yourself is an asset not a hindrance to this post. 

 

Desirable qualifications: 

>>    Not necessary but desirable are work-based qualifications, such as NVQs in sales or qualifications 

from professional bodies such as the Chartered Institute of Marketing, the Institute of Sales and 

Marketing Management (ISMM) and the Managing and Marketing Sales Association (MAMSA). 

 

The nitty gritty: hours and pay 

The time you work is up to you: DBRR and BPP will pay a high 20% commission on any and every 

advertising you sell, in the same week the client pays for it. This will rise to 25% once you reach set target 

and even further to 30% over the next target revenue. 

There is a career progression, with promotion based on results. 

Expenses will be covered, such as diaried telephone calls and travelling to visit clients and prospects. 

You have the opportunity to attend training seminars about recovery from addiction, as part of your role. 

 

Please email your CV in order to be called for interview on 29 March to: 

Deirdre@DBrecoveryresources.com   


